ESTATE TAXATION'

Inter-asset Differences in Effective Estate-Tax Burdens

By JAMES M. POTERBA AND SCOTT J. WEISBENNER*

Research on the income tax has long recog-
nized differences in the tax treatment of capital
income from different assets and considered the
efficiency and distributional effects of such dif-
ferences. Research on the estate tax, in contrast,
has typically viewed the tax as applying at an
equal effective rate to all types of assets. While
special estate-tax provisions for family busi-
nesses and for farms reduce the effective estate-
tax burden for these asset classes, the statutory
estate-tax rate is the same for all other assets. In
practice, however, different assets within an
estate may be subject to different effective es-
tate-tax burdens. Such differences are poten-
tially important when assessing the investment
and portfolio allocation effects that are associ-
ated with the estate tax.

Difficult-to-value assets, such as physical as-
sets that are traded in thin markets and partial
interests in businesses whose market value may
be reduced by the presence of corporate control
concerns, in many cases face effective estate tax
rates that are lower than the statutory rate. The
estate tax may therefore provide incentives for
households to accumulate wealth in these
forms. Estate-tax reduction, in turn, will have a
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smaller impact on investment in these assets
than on investment in other asset classes.

In this brief paper, we explain how discre-
tionary valuation and minority discounts can
reduce the effective estate-tax rates on some
asset classes. We then present some evidence on
the potential significance of these factors by
comparing the composition of assets that are
reported on estate-tax returns with the compo-
sition of assets held by “potential decedents” in
a household survey, the Survey of Consumer
Finances. Our empirical findings suggest that
real-estate and business assets account for a
larger share of household net worth for survey
respondents than the data reported on estate-tax
returns would suggest. This is consistent with a
lower effective estate-tax burden on these assets
than on more liquid assets, such as stocks and
bonds.

I. Valuation Problems: Appraisal Shopping
and Minority Discounts

The estate tax is levied on the reported value
of the decedent’s estate. In some situations, for
example, when the decedent’s assets consist
only of financial assets with readily available
market values, the computation of this value is
straightforward. When the assets in the estate
are difficult to value, however, the individuals
filing the estate-tax return may have some dis-
cretion in the values that they report. Consider
the problem of valuing a unique piece of art, or
a residence that has specialized attributes such
as an appealing location. Different appraisers
might value the estate asset differently, and in
such a situation, the estate-tax filers will attempt
to choose a low but defensible valuation. David
Geltner (1998) estimates that the standard devi-
ation for estimates of appraisals of a given com-
mercial real-estate property is between 5 and 10
percent. Barry Johnson et al. (2001) provide
examples of much wider differences in the val-
uation of assets reported on estate-tax returns
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and those offered by government witnesses in
legal cases. Third-party reviewers may have
incentives to select a low valuation, since to do
otherwise might expose them to potential suits
from the beneficiaries of the estate. The IRS can
challenge an estate valuation, but the burden of
proof in showing that the estate chose an unrea-
sonable valuation is high, discouraging chal-
lenge in all but the most flagrant cases. To the
extent that estate-tax returns are prepared using
“low-end” valuations of difficult-to-value as-
sets, the effective estate-tax burden on these
assets is reduced.

The difficulties associated with valuation are
compounded when the assets in question are
minority shares in closely held businesses. Con-
sider an enterprise that generates $1 million
each year, in perpetuity, net of business taxes,
and assume that the risk-adjusted discount rate
that applies to the cash flows of this business is
10 percent per year. Standard valuation methods
would value this business at $10 million. How-
ever, if a decedent owned only one-third of the
business, what is the value of this claim? The
simplest answer, $3.33 million, does not capture
the fact that a one-third owner of the business
may not be able to prevent majority owners
from reducing the value of the enterprise in
order to recognize private gains. This very real
concern with the governance of closely held
businesses has given rise to the “minority dis-
count” doctrine in estate valuation. A key ques-
tion in this regard, however, is how large a
discount to apply to the assets. Experts disagree
on the potential costs of expropriation associ-
ated with minority ownership, and estate-tax
filers can argue for reduced valuation.

During the 1990’s, the use of minority dis-
counts became more common, and the extent of
discounting also increased. Richard Schmalbeck
(2001) explains that the federal tax court held
that, even in situations in which the totality of a
closely held business was included in the estate
but was distributed to different family members
so that each received a minority stake, it became
acceptable to apply a minority discount to the
total value of the business. The court accepted
the argument that the value of the entire entity
should be reduced by the lower valuation that
was associated with each of the beneficiaries.
Because minority discounts can be applied to
family limited partnerships, there has been a
growing tendency to create such ownership
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TABLE 1—NUMBER OF TAXABLE 1998 ESTATE-TAX
RETURNS CLAIMING MINORITY DISCOUNTS,
BY ASSET CATEGORY

Number Total Average
of discount  percentage

Asset type returns  ($ million)  discount
Limited partnerships 673 336.5 36.3
Closely held stock 1,252 1289.3 29.8
Other noncorporate 281 70.1 235
Farm assets 702 66.6 20.0
Publicly traded stock 100 109.1 10.0
Personal residence 310 12.9 18.8
Real estate 1,348 208.5 18.2
Mortgages and notes 95 7.8 13.9
Other 97 20.8 14.1
All assets 3,755 2,121.7 25.3

Source: Johnson et al. (2001 p. 99) and unpublished data
provided by Barry Johnson.

structures and to hold a variety of assets within
such structures. Family limited partnerships can
even be used to hold liquid securities, which are
easily valued, and in some cases to claim a
minority discount even for these assets. State-
of-the-art estate planning has come to rely in-
creasingly on the creation of family limited
partnerships.

The extent to which different types of assets
can be valued net of a minority discount creates
potential inter-asset differences in effective
estate-tax rates. In 1998, 3,755 taxable estate-
tax returns claimed minority discounts. Table
1 shows the number of returns claiming these
discounts on various types of assets, and the
average percentage discount on these assets.
The average discount was 25.3 percent. For
some asset classes, however, notably ownership
interests in limited partnerships and shares in
closely held businesses, the discount was larger.
It was more than one-third for limited partner-
ships. The fraction of estate-tax returns claim-
ing minority discounts also varies substantially
across different asset categories.

Table 2 presents information on the fraction
of estate-tax returns with various types of assets
that claim a minority discount. It also shows the
fraction of assets in each category that are
valued using minority discounts. Nearly two-
thirds of the closely held stock reported on
estate-tax returns, and more than half of the
assets in limited partnerships, claim such dis-
counts. By comparison, less than 3 percent of
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TABLE 2—PERCENTAGE OF TAXABLE 1998 ESTATE-TAX
RETURNS CLAIMING MINORITY DISCOUNTS,
BY ASSET CATEGORY
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TABLE 3—PERCENTAGE OF TAXABLE 1998 ESTATE-TAX
RETURNS CLAIMING MINORITY DISCOUNTS,
BY ASSET CATEGORY AND GROSS ESTATE VALUE

Percentage of

Percentage of returns
with asset that take

Percentage of total

returns with Percentage of discount on asset assettov;'l::ofllrlllt’jea
asset that total asset
. . Gross estate  Gross estate  Gross estate  Gross estate

take discount value subject <825 > $25 2825 >$25
Asset type on asset to discount Asset type million million million million
Limited partnerships 12.3 52.8 Limited partnerships 10.5 15.6 543 525
Closely held stock 304 65.6 Clasely held stock 242 82 pen o2
Other noncorporate 10.1 41.7 Farm assets 25 324 858 719
Farm assets 242 79.0 Publicly traded stock 0.2 0.7 0.2 43
Publlcly traded stock 03 28 Personal residence 1.0 1.7 0.8 1.5

X Real g .

Personal residence 12 1.1 cal estate e 103 88 o1
Real estate 57 13.6

Source: Authors’ calculations based on Johnson et al. (2001
p- 99) and unpublished data provided by Barry Johnson.

the publicly traded stock is affected by minority
discounts. It is possible that some marketable
financial assets, such as publicly traded stock,
are held in limited partnerships. Such assets
would effectively receive a minority discount.
Existing data do not enable us to identify the
assets inside limited partnerships.

The data in Tables 1 and 2 can be combined
to assess the impact of minority discounts on
estate-tax liability. We view the estate-tax lia-
bility for a given decedent as TAX = 7(2;A,V)
where 7(-) is the statutory estate tax function, A;
denotes the ratio of the taxable value and the
actual value of assets in category i, and V;
denotes the market value of assets in category i.
The results in the foregoing tables suggest that
roughly 19 percent of limited partnership assets
(0.363 X 0.528), 20 percent of closely held
business assets (0.298 X 0.656), and 16 percent
of farm assets (0.20 X 0.79) avoid estate taxa-
tion because they are excluded from the estate-
tax base via minority discounting. For most
other asset classes, the percentage of total asset
value escaping taxation because of minority dis-
counting is less than 1 percent. Thus for several
asset classes A; is near 0.80, while for many
others it is close to 1.0.

Table 3 presents information on the use of
minority discounts by estates of different sizes.
For each asset type, the table distinguishes as-
sets held in estates with a gross value of more
than $2.5 million from assets held in estates that
were smaller than this threshold. The results
indicate that minority discounts are used more

Source: Authors’ calculations based on unpublished data
provided by Barry Johnson.

frequently by larger estates. For example, 50
percent of the closely held stock in gross estates
valued at less than $2.5 million received a mi-
nority discount, compared with 67 percent of
such stock in estates valued at more than $2.5
million.

I1. Disaggregate Evidence of Differential
Valuation for Different Asset Classes

It is difficult to gauge the substantive impor-
tance of various estate-tax minimization strate-
gies. There is no historical information, for
example, on the use of minority discounts.
Moreover, as George Cooper (1979) empha-
sized, there are many ways for potential dece-
dents to reduce their estate-tax liability, and
changes in the use of one strategy may simply
reflect inter-strategy substitution rather than
changes in overall estate-tax avoidance.

To provide some evidence on inter-asset dif-
ferences in effective estate-tax rates, which
might be due to the use of minority discounts,
we compare the composition of assets reported
on estate-tax returns with the composition of
assets in the portfolios of individuals who are
similar to the decedents. If a given asset cate-
gory accounts for a smaller share of estate-tax
wealth than of wealth for wealthy individuals
who might die in near future, we interpret this
as evidence of reduced valuation on estate-tax
returns.

We follow a procedure developed by Edward
Wolff (1996), Poterba (2000), and Poterba and
Weisbenner (2001). We compare estate-tax data
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with data from the Survey of Consumer Fi-
nances (SCF). The SCF is a stratified random
sample of households in the United States. It is
conducted every three years, with the most re-
cent publicly available surveys in 1998, 1995,
1992, and 1989. The survey includes both a
random sample of households, as well as a
sample of high-income households drawn from
areas with a high concentration of high-income
tax returns. A sampling weight is assigned to
each household in the survey. The survey can be
used to generate population aggregates by sum-
ming the product of household attributes and
sampling weights. For example, if W, is the
total net worth reported by household 4, and w),
is the sampling weight for household h, we can
estimate total household net worth as 3w, W,.
For married couples, the first spouse to die
can take advantage of the unlimited marital
bequest but need not do so. This makes it more
difficult to assess the prospective estate-tax lia-
bility of married couples than of single individ-
uals. To study differences between the portfolio
composition of SCF households and that of
decedents, we restrict our analysis to single
persons in the SCF. We define g, as the prob-
ability of death during a one-year period, com-
puted using the respondent’s age and the
Annuitant Mortality Table. We then compute
the expected value of the total estate-taxable
wealth (EW) for the coming year as EW =
2wl w=s00xsWy- The indicator variable
Iw=600k,» 1S €qual to unity when the respon-
dent’s net worth is greater than $600,000
($625,000 in 1998). It indicates that the respon-
dent’s death would trigger an estate-tax filing.
The expected estate-taxable wealth generated
by this algorithm underestimates the amount of
wealth actually reported on estate-tax returns.
In 1998, EW for single-person households in
the SCF was $66.5 billion. The gross estates
for tax purposes of single decedents in 1998, on
whose behalf estate-tax returns were filed, to-
taled $103.9 billion, making EW only 64 percent
as large. The underestimates in other years range
from 8 percent in 1995 to 31 percent in 1992.
There are several potential explanations for
this understatement. One is that the SCF ex-
cludes the very wealthiest households, a group
roughly corresponding to the Forbes 400. The
wealth of this group plays a nontrivial and
highly volatile part in generating estate-tax rev-
enues. By excluding this group, the SCF should
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yield an underestimate of estate-tax revenue. A
second possibility is that our mortality rates are
too low. We use annuitant mortality rates,
which are lower than those for the general
population, and which generally offer a rea-
sonable guide to the mortality rates for the
high-net-worth population. It is possible, how-
ever, that they understate the actual mortality
experience for single high-net-worth individu-
als. Mortality rates at older ages are higher for
single individuals than for those who are
married.

Table 4 compares the composition of assets
in estate-tax filings with those in the SCF. If
W, ; denotes household h’s wealth holdings in
asset category j, our estimate of the share of
taxable estates from the SCF that will be ac-
counted for by asset category j is

(1) Asset Share j

= (2gnwilwseoox.s Wi ) (Zgnwilwseooxs Wi)-

The first panel presents our results for all es-
tates, while the lower panels focus on subsets of
estates.

For all taxable estates, we find that in 1998,
37.3 percent of total estate value is accounted
for by common stock. By comparison, 5.7 per-
cent is accounted for by assets in closely held
businesses. Our expected asset shares based on
the SCF data, however, are 28.1 percent for
stocks and 14.0 percent for business equity.
Cash, like stock, is more important in the estate-
tax filings than in the SCF. It accounts for 36.9
percent of the value of estates, compared with
an expected value of 30.2 percent in the SCF.
Both owner-occupied housing and other real-
estate assets, like closely held businesses,
account for a smaller share of the assets on
estate-tax filings than the SCF-based expecta-
tion would suggest.

The broad patterns that we find are stable
across years, although the disparities between
the estate-tax filings and the SCF-based esti-
mates appear to have diminished over time. In
1989, for example, the share of stocks in estate-
tax wealth was 2.8 times the expected share
in the SCF. This share ratio declined to 1.3
by 1998. The actual and the predicted shares
of stock in estate values trend upward over
the 1989-1998 period, reflecting the rise in
equity values during this period. The share of
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TABLE 4—COMPOSITION (PERCENTAGES) OF GROSS
ESTATES OF SINGLE DECEDENTS: ACTUAL VALUES
FROM STATISTICS OF INCOME (SOI) AND ESTIMATES
(IN PARENTHESES) FROM FOUR SURVEYS
oF CONSUMER FINANCES (SCF)

Asset 1998 1995 1992 1989

All Estates Valued at More Than $600,000 ($625,000 in
1998):

Stocks 37.3 29.1 27.4 26.6
(28.1) (25.1) (16.8) 9.4)
Cash/bonds 36.9 423 419 37.1
(30.2) (30.6) (30.1) (18.5)
Business 5.7 6.1 7.0 8.3
(14.0) (10.8) (11.5) 23.7)
House 6.8 6.6 7.0 8.8
(12.1) (10.7) (13.8) (14.5)
Real estate 10.8 12.0 13.2 14.1
(14.1) (12.6) (21.9) (30.6)
Other 2.5 4.0 3.6 5.1

Estates Valued at $1-5 Million:

Stocks 355 28.8 274 27.7
(28.2) (29.9) (16.2) (4.6)

Cash/bonds 40.1 43.8 439 38.9
31.9) (29.9) (29.1) (15.2)

Business 32 3.6 39 54
6.4) (6.8) 1.7 (30.1)

House 7.7 7.3 7.4 9.5
(15.5) (14.0) (15.9) (11.5)

Real estate 119 12.9 144 14.9
(16.5) (8.0) 24.9) (36.4)

Other 1.8 3.7 3.1 3.7

(1:5) a1 1:4) 6.7) 2.2)

Estates Valued at More Than $20 Million:

Stocks 48.4 41.6 31.8 28.1
(22.6) (36.0) (26.1) (11.5)

Cash/bonds 20.8 26.7 25.7 22,5
(11.7) (36.6) (14.8) (28.3)

Business 17.6 17.8 26.1 26.4
(56.7) (11.1) (39.0) 39.7)

House 1.5 1.1 1.5 1.5
2.4 (1.3) (1.3) 4.1)

Real estate 5.8 55 8.4 74
(5.9) (7.0) (12.4) (8.9)

Other 6.0 72 6.5 142

©0.6) (1.9) 6.4) 7.6)

Source: Entries from SOI are based on unpublished tabula-
tions provided by Barry Johnson and Lisa Schreiber. SCF
calculations are based on authors’ estimates, as described in
the text.

real-estate assets, both owner-occupied homes
and other real estate, declines over this period.

The entries in the two lower panels of Table
4 show that the relationships that we observe for
all estates are more pronounced for the largest
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estates. The middle panel presents tabulations
for estates valued between $1 and $5 million,
while the lower panel shows the same tabula-
tions for estates valued at more than $20 mil-
lion. There are substantial differences between
these two groups, both in the asset mix for the
estate-tax returns and in the differences between
this and the estimated asset mix from the SCF.

The share of assets accounted for by busi-
nesses is much higher for very large estates than
for more modest ones. While businesses ac-
count for 3.2 percent of the assets in estates
valued at between $1 and $5 million, they ac-
count for 17.6 percent of the assets in estates of
$20 million and more. The difference between
the value in estate-tax filings, and the value in
our SCF-based estimates, is also larger for the
largest estates. In 1998, the share of business
assets in estate-tax filings was roughly one-third
of the SCF-based estimate for the largest es-
tates, while it was one-half for the estates val-
ued between $1 and $5 million. Estates worth
more than $20 million also show a higher share
of stock than smaller estates, and a much lower
share of owner-occupied housing. The relation-
ship between the SCF-based asset shares, and
the estate-tax-return shares, varies more from
year to year for the largest estates than for
smaller ones, presumably due to the small num-
ber of large estates in each year. The difference
between the SCF-based asset share for busi-
nesses, and the estate-tax share for these assets,
is larger in the late 1990’s than a decade earlier,
possibly because of the increased use of minor-
ity discounts.

II1. Interpretation

Our results from the comparisons of SCF-
based estimates and estate-tax filing data are
consistent with what we would predict if minor-
ity discounts and other strategies for reduced
valuation were used more frequently for non-
marketable assets than for more liquid compo-
nents of wealth. However our findings could
also be due to other factors. One implicit as-
sumption in our analysis is that decedents do not
transform their portfolios in the months or years
before they die, as they might if they fell into
poor health and expected that they would die
sometime soon. Such transactions could explain
differences between the observed composition
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of estates and the composition of the portfolios
of those who were still alive. It is also possible
that tax distortions related to the realization-
based taxation of capital gains contribute to
differences between the portfolios we see in
estate-tax filings and other portfolios. If taxpay-
ers who expect to die before too long do not
trade assets with large embedded capital gains,
this could lead to differences between the port-
folios of decedents and the portfolios of those
who remain alive.

The results suggest that eliminating the estate
tax may have a larger impact on the incentive to
invest in marketable assets that are easy to value
than on the investment incentives for more spe-
cialized assets or closely held businesses. Fur-
ther work should consider the inter-asset
distortions that may be associated with the es-
tate tax. In particular, we are not aware of any
research on the efficiency costs of changes in
the ownership structure of assets, such as the
creation of family limited partnerships or re-
lated entities. If such entities create governance
conflicts, then it is possible that estate-tax
avoidance through this channel replaces explicit
estate-tax payments with other implicit costs
borne by estate beneficiaries.

REFERENCES

Cooper, George. A voluntary tax? New perspec-
tives on sophisticated estate tax avoidance.

ESTATE TAXATION 365

Washington, DC: Brookings Institution Press,
1979.

Geltner, David. “How Accurate is the NCREIF
Index as a Benchmark, and Who Cares?”
Real Estate Finance, Winter 1998, 14(4), pp.
25-38.

Johnson, Barry W.; Mikow, Jacob M. and Eller,
Martha Britton. “Elements of Federal Es-
tate Taxation,” in William Gale, James R.
Hines, Jr., and Joel Slemrod, eds., Rethink-
ing estate and gift taxation. Washington,
DC: Brookings Institution Press, 2001, pp.
65-107.

Poterba, James M. “The Estate Tax and After-
Tax Investment Returns,” in J. Slemrod, ed.,
Does Atlas shrug? The economic conse-
quences of taxing the rich. Cambridge, MA:
Harvard University Press, 2000, pp. 333-53.

Poterba, James M. and Weisbenner, Scott J. “The
Distributional Burden of Taxing Estates and
Unrealized Capital Gains at Death,” in
William Gale, James R. Hines, Jr., and Joel
Slemrod, eds., Rethinking estate and gift tax-
ation. Washington, DC: Brookings Institu-
tion Press, 2001, pp. 422-49.

Schmalbeck, Richard. “Avoiding Federal Wealth
Transfer Taxes,” in William Gale, James R.
Hines, Jr., and Joel Slemrod, eds., Rethinking
estate and gift taxation. Washington, DC:
Brookings Institution Press, 2001, pp. 113-
58.

Wolff, Edward. “Commentary.” Tax Law Re-
view, Spring 1996, 51(3), pp. 517-22.



	Article Contents
	p. 360
	p. 361
	p. 362
	p. 363
	p. 364
	p. 365

	Issue Table of Contents
	The American Economic Review, Vol. 93, No. 2, Papers and Proceedings of the One Hundred Fifteenth Annual Meeting of the American Economic Association, Washington, DC, January 3-5, 2003 (May, 2003), pp. i-viii+1-534+i-xvi
	Front Matter [pp.  i - vi]
	Editors' Introduction [p.  vii]
	Foreword [p.  viii]
	Richard T. Ely Lecture
	Globalization and Its Challenges [pp.  1 - 30]

	The Future of the IMF and World Bank
	The Future of the IMF [pp.  31 - 38]
	The World Bank of the Future [pp.  39 - 44]
	The Future of the IMF and World Bank: Panel Discussion [pp.  45 - 50]

	International Transmission of Business Cycles in an Increasingly Integrated World Economy
	Trade Structure, Industrial Structure, and International Business Cycles [pp.  51 - 56]
	How Does Globalization Affect the Synchronization of Business Cycles? [pp.  57 - 62]
	Why Has the U.S. Economy Become Less Correlated with the Rest of the World? [pp.  63 - 69]

	New Approaches to Resolving Emerging-Market Financial Crises
	Sovereign Debt Restructuring: Messy or Messier? [pp.  70 - 74]
	Sovereign Debt Restructuring [pp.  75 - 79]
	Is Aggregation a Problem for Sovereign Debt Restructuring? [pp.  80 - 84]

	Debt, Equity, and Financial Openness
	Will the Sovereign Debt Market Survive? [pp.  85 - 90]
	Capital-Account Liberalization, the Cost of Capital, and Economic Growth [pp.  91 - 96]
	Equity-Market Liberalizations as Country IPO's [pp.  97 - 101]

	The Contribution of Recent Innovations in Data Collection to Development Economics
	Randomized Evaluations of Educational Programs in Developing Countries: Some Lessons [pp.  102 - 106]
	Fieldwork, Economic Theory, and Research on Institutions in Developing Countries [pp.  107 - 111]
	Payoffs from Panels in Low-Income Countries: Economic Development and Economic Mobility [pp.  112 - 117]

	Recent Advances in Econometric Methodology for Policy Analysis
	Weak Instruments: Diagnosis and Cures in Empirical Econometrics [pp.  118 - 125]
	Sensitivity to Exogeneity Assumptions in Program Evaluation [pp.  126 - 132]
	Cluster-Sample Methods in Applied Econometrics [pp.  133 - 138]

	Impact of Modern Economic Theory on Policy and Empirical Research
	Market Design: The Policy Uses of Theory [pp.  139 - 144]
	Modern Theory of Unemployment Fluctuations: Empirics and Policy Applications [pp.  145 - 150]
	An Examination of the Influence of Theory and Individual Theorists on Empirical Research in Microeconomics [pp.  151 - 155]

	Views of Economics from Neighboring Social Sciences
	Economic Behavior in Political Context [pp.  156 - 161]
	A Psychological Perspective on Economics [pp.  162 - 168]
	A Picture Is Worth a Thousand Symbols: A Sociologist's View of the Economic Pursuit of Truth [pp.  169 - 174]

	Behavioral Economics, Public Policy, and Paternalism
	Libertarian Paternalism [pp.  175 - 179]
	Optimal Defaults [pp.  180 - 185]
	Studying Optimal Paternalism, Illustrated by a Model of Sin Taxes [pp.  186 - 191]

	Experimental Economics
	Models of Thinking, Learning, and Teaching in Games [pp.  192 - 195]
	Decision Making with Naive Advice [pp.  196 - 201]
	Lessons Learned: Generalizing Learning across Games [pp.  202 - 207]
	Testing Political Economy Models of Reform in the Laboratory [pp.  208 - 212]

	Assessing Living Standards: From the Pre-Columbian Era to the Present
	What Can Be Learned from Skeletons That Might Interest Economists, Historians, and Other Social Scientists? [pp.  213 - 220]
	Living Standards during the Industrial Revolution: An Economist's Guide [pp.  221 - 226]
	The Rising Price of Nonmarket Goods [pp.  227 - 232]

	Maternity and Motherhood
	At What Level of Labor-Market Intermittency Are Women Penalized? [pp.  233 - 237]
	Low Take-up in Medicaid: Does Outreach Matter and for Whom? [pp.  238 - 241]
	Impact of Immigration on Prenatal Care Use and Birth Weight: Evidence from California in the 1990's [pp.  242 - 246]
	Did Expanding the EITC Promote Motherhood? [pp.  247 - 251]

	Health Insurance, Retirement, and Monetary Policy
	Price and Spouse's Coverage in Employee Demand for Health Insurance [pp.  252 - 256]
	Guaranteeing Individual Accounts [pp.  257 - 260]
	The Interaction of Public Retirement Income Programs in the United States [pp.  261 - 265]
	Monetary Policy under Imperfect Capital Markets in a Small Open Economy [pp.  266 - 270]

	Reducing the Uninsured by Shifting Risk in Health Insurance
	Evaluating Alternative Approaches to Incremental Health-Insurance Expansion [pp.  271 - 276]
	A New Approach to Risk-Spreading via Coverage-Expansion Subsidies [pp.  277 - 282]
	Reinsuring Risk to Increase Access to Health Insurance [pp.  283 - 287]

	New Research on Welfare Reform
	Why Did the Welfare Rolls Fall during the 1990's? The Importance of Entry [pp.  288 - 292]
	Some Evidence on Race, Welfare Reform, and Household Income [pp.  293 - 298]
	How Welfare Policies Affect Child and Adolescent Achievement [pp.  299 - 303]
	Changes in the Distribution of Children's Family Income over the 1990's [pp.  304 - 308]

	Catching up
	The Gender Gap in Wages, circa 2000 [pp.  309 - 314]
	Assimilation across the Latino Generations [pp.  315 - 319]
	Catching up: Wages of Black Men [pp.  320 - 325]

	The Political Economy of Ending Racism and the WCAR
	The Economics of Reparations [pp.  326 - 329]
	The Political Economy of Antiracism Initiatives in the Post-Durban round [pp.  330 - 333]
	Racial Stigma: Toward a New Paradigm for Discrimination Theory [pp.  334 - 337]
	Rethinking Economic Discrimination [pp.  338 - 342]

	The Implications of Financial and Nonfinancial Risk for Public Pension Reform
	Social Security and Individual Accounts as Elements of Overall Risk-Sharing [pp.  343 - 347]
	Comparing the Risks of Social Security with and without Individual Accounts [pp.  348 - 353]
	What Do We Know about the Risk of Individual Account Pensions? Evidence from Industrial Countries [pp.  354 - 359]

	Estate Taxation
	Inter-Asset Differences in Effective Estate-Tax Burdens [pp.  360 - 365]
	Charitable Bequests and Taxes on Inheritances and Estates: Aggregate Evidence from across States and Time [pp.  366 - 370]
	Thanatology and Economics: The Behavioral Economics of Death [pp.  371 - 375]

	The Macroeconomics of Stock-Market Returns
	Consumption Risk and Expected Stock Returns [pp.  376 - 382]
	Stock-Market Participation, Intertemporal Substitution, and Risk-Aversion [pp.  383 - 391]
	Average Debt and Equity Returns: Puzzling? [pp.  392 - 397]

	Lessons from Enron
	Employer Stock and 401(k) Plans [pp.  398 - 404]
	Accounting for Employee Stock Options [pp.  405 - 409]
	Accounting in Partnerships [pp.  410 - 414]

	Competition Policy in Network Industries
	The Impact of Bankruptcy on Airline Service Levels [pp.  415 - 419]
	Integration and Independent Innovation on a Network [pp.  420 - 424]
	Measuring Unilateral Market Power in Wholesale Electricity Markets: The California Market, 1998-2000 [pp.  425 - 430]

	The Effects of Environmental Regulations on Pollution Emissions: Evidence from Plant-Level Data
	The Effects of Environmental Regulation on Technology Diffusion: The Case of Chlorine Manufacturing [pp.  431 - 435]
	How Effective Is Green Regulatory Threat? [pp.  436 - 441]
	Estimating Regulation-Induced Substitution: The Effect of the Clean Air Act on Water and Ground Pollution [pp.  442 - 448]

	Preparing and Improving the Economics Teacher
	The Instructional Use and Teaching Preparation of Graduate Students in U.S. Ph.D.-Granting Economics Departments [pp.  449 - 454]
	A Model Teacher-Education Program for Economics [pp.  455 - 459]
	Regional Workshops to Improve the Teaching Skills of Economics Faculty [pp.  460 - 462]

	Proceedings of the One Hundred Fifteenth Annual Meeting [pp.  463 - 534]
	Back Matter [pp.  i - xvi]





